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1. What is an Acquisition and Contract Management Degree?

An acquisition and contract management degree equips students with the knowledge and skills
necessary to manage the entire lifecycle of acquiring goods and services, from planning and
sourcing to contract execution and closeout. This field is crucial for organizations across both the
public and private sectors, ensuring efficient and compliant procurement processes. The degree
typically covers a wide range of topics including contract law, negotiation strategies, risk
management techniques, and ethical considerations in procurement. Different institutions may offer
the degree as a Bachelor's, Master's, or even a certificate program, tailored to specific industry
needs. The core curriculum of an acquisition and contract management degree generally includes:

Contract Law: Understanding fundamental legal principles governing contracts, including formation,
breach, and remedies.

Procurement Planning: Developing comprehensive strategies for acquiring goods and services,
including defining requirements and selecting appropriate procurement methods.

Sourcing and Selection: Identifying and evaluating potential suppliers, conducting competitive



bidding processes, and negotiating favorable terms.

Contract Negotiation and Drafting: Mastering the art of negotiation and drafting clear, concise, and
legally sound contracts.

Contract Administration: Managing contract performance, resolving disputes, and ensuring
compliance with contractual obligations.

Risk Management: Identifying and mitigating potential risks throughout the acquisition lifecycle.
Financial Management: Understanding budgeting, cost control, and financial reporting related to
procurement.

Ethics and Compliance: Adhering to ethical standards and regulatory requirements in procurement.

2. Career Opportunities with an Acquisition and Contract
Management Degree

Graduates with an acquisition and contract management degree have a wide range of career
opportunities across various sectors. These include:

Contract Manager: Overseeing all aspects of contract lifecycle management.

Procurement Analyst: Analyzing market trends, identifying potential suppliers, and negotiating
contracts.

Acquisition Specialist: Working for government agencies or large corporations to manage complex
acquisitions.

Supply Chain Manager: Integrating procurement with other supply chain functions.

Compliance Officer: Ensuring compliance with relevant regulations and ethical standards.

3. Best Practices in Acquisition and Contract Management

Successful acquisition and contract management requires adherence to best practices, including:

Clear Requirements Definition: Precisely defining needs and specifications to avoid ambiguities in
contracts.

Competitive Bidding: Employing fair and transparent competitive bidding processes to ensure value
for money.

Effective Negotiation: Developing strong negotiation skills to secure favorable terms and conditions.
Risk Assessment and Mitigation: Proactively identifying and mitigating potential risks throughout
the acquisition lifecycle.

Strong Documentation: Maintaining comprehensive documentation throughout the entire process.
Continuous Improvement: Regularly evaluating processes and implementing improvements based on
lessons learned.

4. Common Pitfalls in Acquisition and Contract Management

Ignoring best practices can lead to several pitfalls:

Poorly Defined Requirements: Leading to disputes and cost overruns.

Lack of Competitive Bidding: Resulting in higher costs and less favorable terms.
Ineffective Negotiation: Compromising the organization's interests.

Inadequate Risk Management: Exposing the organization to unforeseen risks.
Poor Contract Administration: Leading to non-compliance and disputes.



5. Choosing the Right Acquisition and Contract Management
Degree Program

When choosing a program, consider factors such as accreditation, faculty expertise, curriculum
content, and career services. Look for programs that offer practical experience through internships
or case studies. Networking opportunities with industry professionals are also valuable.

6. The Importance of Continuing Education in Acquisition and
Contract Management

The field of acquisition and contract management is constantly evolving, with new regulations,
technologies, and best practices emerging regularly. Continuous professional development is
essential to stay current and competitive.

7. The Future of Acquisition and Contract Management

Technological advancements, such as artificial intelligence and blockchain technology, are
transforming the field. Professionals need to adapt to these changes and embrace new technologies
to remain relevant.

8. The Role of Ethics in Acquisition and Contract Management

Maintaining ethical standards is crucial for building trust and ensuring fair competition.
Organizations need to establish clear ethical guidelines and provide training to their employees.

9. Conclusion

An acquisition and contract management degree offers a rewarding career path for individuals
interested in procurement and supply chain management. By understanding the best practices and
avoiding common pitfalls, professionals can effectively manage the entire acquisition lifecycle,
ensuring value for money and compliance with legal and ethical standards. The continuous evolution
of this field demands ongoing learning and adaptation to new technologies and regulations.

FAQs

1. What is the average salary for someone with an acquisition and contract management degree?
Salaries vary widely depending on experience, location, and industry, but generally range from
$60,000 to $120,000+ per year.

1. Are there online acquisition and contract management degree programs? Yes, many
universities offer online or hybrid programs.



1. What certifications are helpful in this field? Certifications like Certified Professional Public
Buyer (CPPB), Certified Professional Contract Manager (CPCM), and Project Management
Professional (PMP) can enhance career prospects.

1. What are the key skills needed for a career in acquisition and contract management? Strong
negotiation, communication, analytical, and problem-solving skills are essential.

1. Is a master's degree necessary for a career in acquisition and contract management? While a
bachelor's degree can be sufficient for entry-level positions, a master's degree can open doors
to more senior roles and higher salaries.

1. What is the difference between procurement and acquisition? Acquisition is a broader term
encompassing the entire process of acquiring goods and services, while procurement focuses
specifically on the sourcing and selection of suppliers.

1. How important is contract law knowledge in this field? Contract law is fundamental; a strong
understanding is crucial for effectively drafting, negotiating, and managing contracts.

1. What are the ethical considerations in acquisition and contract management? Maintaining
transparency, avoiding conflicts of interest, and ensuring fair competition are key ethical
considerations.

1. What is the job outlook for acquisition and contract management professionals? The job
outlook is generally positive, with continued demand for skilled professionals in both the
public and private sectors.

Related Articles:

1. Mastering Contract Negotiation: Essential Techniques for Acquisition Professionals: This
article delves into advanced negotiation strategies relevant to contract management.



1. Risk Management in Government Contracting: A Practical Guide: This article focuses on
identifying and mitigating risks specific to government contracts.

1. The Role of Technology in Modern Acquisition and Contract Management: This explores the
impact of Al, blockchain, and other technologies on procurement.

1. Ethical Considerations in Public Procurement: A Case Study Approach: This article examines
ethical dilemmas encountered in public sector procurement.

1. Building a Successful Career in Acquisition and Contract Management: Career advice and tips
for building a successful career in the field.

1. Compliance and Regulation in Acquisition and Contract Management: A detailed look at
relevant regulations and compliance requirements.

1. Best Practices in Supplier Relationship Management for Acquisition Professionals: This article
focuses on building strong relationships with suppliers.

1. The Future of Procurement: Trends and Predictions for the Next Decade: This explores
emerging trends and predicts the future of the procurement profession.

1. Top 10 Interview Questions for Acquisition and Contract Management Roles: Preparing for
interviews in the field of acquisition and contract management.

acquisition and contract management degree: Directory of Academic Procurement and

Related Programs and Courses , 1983
acquisition and contract management degree: Federal Acquisition and Contract




Management Clark G. Adams, 2014

acquisition and contract management degree: Contract Management Body of
Knowledge, Sixth Edition National Contract Management Association, 2019-07-20

acquisition and contract management degree: Management of Defense Acquisition
Projects Rene G. Rendon, Keith F. Snider, Ned Allen, 2019 Written for both students and
practitioners, Management of Defense Acquisition Projects enables the reader to understand the
broad range of disciplines and activities that must be integrated in order to achieve successful
acquisition outcomes. This second edition features significant updates throughout, and totally new
chapters.

acquisition and contract management degree: Getting Started in Federal Contracting Barry
L. McVay Cpcm, Barry L. McVay, 2017 Each year the Federal Government contracts for $500 billion
worth of supplies and services from 650,000 contractors. To acquire all those supplies and services,
the Federal Government and its contractors must comply with thousands of pages of regulations.
Those regulations can be daunting for anyone: large businesses seeking to expand by entering the
Federal market; employees new to Federal contracting; the Federal Government itself. Small
businesses without dedicated staffs of contract experts find comprehending and complying with the
Federal acquisition regulation particularly vexing. However, the rewards are great for those small
businesses that master the Federal procurement maze - the Federal Government has set annual
goals for awarding $100 billion in contracts to small businesses, $25 billion to women-owned
businesses, $25 billion to minority-owned businesses, $15 billion to service-disabled veteran-owned
small businesses, and $15 billion to small businesses in areas of high unemployment. For more than
30 years, GETTING STARTED IN FEDERAL CONTRACTING has been the standard reference for
government contract information, guidance, and advice. Now, with this revised and expanded sixth
edition, contracting professionals have the help, knowledge, and information they need to maneuver
through the Federal procurement maze skillfully and successfully: An explanation of the key officials
and what they do How to locate contracting opportunities Special set-aside programs for different
types of small businesses Small business subcontracting goals for large businesses Micro-purchase
procedures for purchases under $3,500 ($5,000 for the Department of Defense) Simplified
procedures for purchases under $150,000 Invitations for Bids (IFB) and Requests for Proposals
(RFP) Reverse auctions Different types of fixed-price and cost-reimbursement contracts
Indefinite-delivery, indefinite-quantity (IDIQ) contracts Federal Supply Schedules Selling
commercial supplies and services Selling foreign products Unique procedures for
architect-engineering and construction contracts Labor laws Protests against contract awards
Contract administration Filing claims Integrity and ethics rules Records retention requirements In
addition, GETTING STARTED IN FEDERAL CONTRACTING includes a ample solicitation, forms,
examples, key websites, abbreviations, glossary, and a detailed index.

acquisition and contract management degree: Administration of Government Contracts John
Cibinic (Jr.), Ralph C. Nash (Jr.), 1985

acquisition and contract management degree: Tcl/Tk in a Nutshell Paul Raines, Jeff
Tranter, 1999-03-25 The Tcl language and Tk graphical toolkit are simple and powerful building
blocks for custom applications. The Tcl/Tk combination is increasingly popular because it lets you
produce sophisticated graphical interfaces with a few easy commands, develop and change scripts
quickly, and conveniently tie together existing utilities or programming libraries.One of the
attractive features of Tcl/Tk is the wide variety of commands, many offering a wealth of options.
Most of the things you'd like to do have been anticipated by the language's creator, John Ousterhout,
or one of the developers of Tcl/Tk's many powerful extensions. Thus, you'll find that a command or
option probably exists to provide just what you need.And that's why it's valuable to have a quick
reference that briefly describes every command and option in the core Tcl/Tk distribution as well as
the most popular extensions. Keep this book on your desk as you write scripts, and you'll be able to
find almost instantly the particular option you need.Most chapters consist of alphabetical listings.
Since Tk and mega-widget packages break down commands by widget, the chapters on these topics



are organized by widget along with a section of core commands where appropriate. Contents
include: Core Tcl and Tk commands and Tk widgets C interface (prototypes) Expect [incr Tcl] and
[incr Tk] Tix TclX BLT Oratcl, SybTcl, and Tclodbc

acquisition and contract management degree: Contract Pricing Reference Guides
Wolters Kluwer, 2016-05-10 This new, single-volume resource provides the most complete guidance
available for analyzing the cost and pricing aspects of federal government contracts--so you can
propose and negotiate appropriate prices and win contracts. The practical Contract Pricing
Reference Guide reference combines five manuals into a single source, covering: Price Analysis
Quantitative Techniques for Contract Pricing Cost Analysis Advanced Issues in Contract Pricing And
Federal Contract Negotiation Techniques Determine the Proper Pricing to Win Government Business
Throughout these pages, you will find highly detailed explanations of how the government evaluates
proposals, arrives at pricing, chooses contractors, and awards contracts. With Contract Pricing
Reference Guide, you can more confidently: Conduct market research for price analysis Employ
proven techniques of quantitative price analysis Propose a fair and appropriate price Confidently
engage in sealed bidding Include only what's allowable in the price Employ the most effective,
competitive pricing strategies And engage in effective contract negotiations The One-of-a-Kind,
Time-Saving Pricing Resource The all-new Contract Pricing Reference Guide provides a road-map for
how to set correct pricing and engage in the competitive bidding process. It is a practical business
tool to help you acquire government contract business--and it brings all the most valuable pricing
information together in an easy-access, single-volume resource that puts everything you need
literally right in front of you. No other resource delivers all of this together in one place, making it
the most convenient way to obtain the most vital information on pricing government contracts.

acquisition and contract management degree: The Quality and Professionalism of the
Acquisition Workforce , 1990

acquisition and contract management degree: Contract Administration Gregory A.
Garrett, 2020-12-23 Contract Administration: Tools Techniques and Best Practices, Second Edition
provides a comprehensive overview of the contract administration process within the public sector.
The book helps the reader develop a strong understanding of the complexities of contract
administration and recognize the importance of planning, monitoring, and proactive insight into and
oversight of contract performance. It explains how to determine the appropriate contract
administration method, prepare a relevant plan, participate in the process, and evaluate the success
of the contract and evaluation procedures. Among the topics covered are: planning the
administration of a contract, conducting a post-award orientation, monitoring a contractor's
performance, resolving problems that may arise, applying remedies under the contract, preparing
contract modifications, processing a dispute, claim or termination, authorizing payments under a
contract, and closing out a completed contract. Previous Edition: Contract Administration: Tools
Techniques and Best Practices, ISBN: 9780808022152

acquisition and contract management degree: Federal acquisition regulation supplement
(NASA/FAR supplement). United States. National Aeronautics and Space Administration, 1984

acquisition and contract management degree: Working Effectively with Legacy Code
Michael Feathers, 2004-09-22 Get more out of your legacy systems: more performance,
functionality, reliability, and manageability Is your code easy to change? Can you get nearly
instantaneous feedback when you do change it? Do you understand it? If the answer to any of these
questions is no, you have legacy code, and it is draining time and money away from your
development efforts. In this book, Michael Feathers offers start-to-finish strategies for working more
effectively with large, untested legacy code bases. This book draws on material Michael created for
his renowned Object Mentor seminars: techniques Michael has used in mentoring to help hundreds
of developers, technical managers, and testers bring their legacy systems under control. The topics
covered include Understanding the mechanics of software change: adding features, fixing bugs,
improving design, optimizing performance Getting legacy code into a test harness Writing tests that
protect you against introducing new problems Techniques that can be used with any language or




platform—with examples in Java, C++, C, and C# Accurately identifying where code changes need
to be made Coping with legacy systems that aren't object-oriented Handling applications that don't
seem to have any structure This book also includes a catalog of twenty-four dependency-breaking
techniques that help you work with program elements in isolation and make safer changes.

acquisition and contract management degree: Schedule of Educational Courses and
Special Programs Pentagon Education Center, 1986

acquisition and contract management degree: Army RD & A Bulletin, 1998

acquisition and contract management degree: Strategies for Acquisition Agility Philip S.
Anton, Brynn Tannehill, Jake McKeon, 2020-08-27 The authors analyze various approaches to speed
acquisition of military capabilities and keep pace with evolving threats, assess these approaches'
suitability for different conditions and acquisition types, and identify implementation issues.

acquisition and contract management degree: Government Code Texas, 2000

acquisition and contract management degree: Educational Services Brochure and Schedule
of Courses United States. Army. Military District of Washington, 1984

acquisition and contract management degree: Transforming the Workforce for Children
Birth Through Age 8 National Research Council, Institute of Medicine, Board on Children, Youth,
and Families, Committee on the Science of Children Birth to Age 8: Deepening and Broadening the
Foundation for Success, 2015-07-23 Children are already learning at birth, and they develop and
learn at a rapid pace in their early years. This provides a critical foundation for lifelong progress,
and the adults who provide for the care and the education of young children bear a great
responsibility for their health, development, and learning. Despite the fact that they share the same
objective - to nurture young children and secure their future success - the various practitioners who
contribute to the care and the education of children from birth through age 8 are not acknowledged
as a workforce unified by the common knowledge and competencies needed to do their jobs well.
Transforming the Workforce for Children Birth Through Age 8 explores the science of child
development, particularly looking at implications for the professionals who work with children. This
report examines the current capacities and practices of the workforce, the settings in which they
work, the policies and infrastructure that set qualifications and provide professional learning, and
the government agencies and other funders who support and oversee these systems. This book then
makes recommendations to improve the quality of professional practice and the practice
environment for care and education professionals. These detailed recommendations create a
blueprint for action that builds on a unifying foundation of child development and early learning,
shared knowledge and competencies for care and education professionals, and principles for
effective professional learning. Young children thrive and learn best when they have secure, positive
relationships with adults who are knowledgeable about how to support their development and
learning and are responsive to their individual progress. Transforming the Workforce for Children
Birth Through Age 8 offers guidance on system changes to improve the quality of professional
practice, specific actions to improve professional learning systems and workforce development, and
research to continue to build the knowledge base in ways that will directly advance and inform
future actions. The recommendations of this book provide an opportunity to improve the quality of
the care and the education that children receive, and ultimately improve outcomes for children.

acquisition and contract management degree: Federal Acquisition and Contract
Management Emmett E. Hearn, 1990

acquisition and contract management degree: Formation of Government Contracts John
Cibinic, Jr., Ralph C. Nash, Jr., 1998-01-01

acquisition and contract management degree: Baselining Defense Acquisition Philip S.
Anton, Tim Conley, Irv Blickstein, 2020-01-15 The U.S. Department of Defense (DoD) aims to
improve mission effectiveness and efficiency. In support of this effort, the Office of the Secretary of
Defense asked the National Defense Research Institute (NDRI), a federally funded research and
development center operated by the RAND Corporation, to construct a baseline of the DoD's
government acquisition and procurement functions, including a functional decomposition and



estimate of the cost of executing the government portion of the DoD's acquisition enterprise. NDRI
researchers estimated these costs at between $29 billion and $38 billion in fiscal year 2017 dollars.
To gain perspective on these costs, NDRI researchers identified commercial benchmarks for the
amount of program management levels. As a percentage of DoD contracting obligations, NDRI
researchers estimated the DoD's program management portion of these costs at about 1.5 percent in
the last few years, which is below industry benchmarks of 2-15 percent.

acquisition and contract management degree: Mindset Carol S. Dweck, 2007-12-26 From
the renowned psychologist who introduced the world to “growth mindset” comes this updated
edition of the million-copy bestseller—featuring transformative insights into redefining success,
building lifelong resilience, and supercharging self-improvement. “Through clever research studies
and engaging writing, Dweck illuminates how our beliefs about our capabilities exert tremendous
influence on how we learn and which paths we take in life.”—Bill Gates, GatesNotes “It’s not always
the people who start out the smartest who end up the smartest.” After decades of research,
world-renowned Stanford University psychologist Carol S. Dweck, Ph.D., discovered a simple but
groundbreaking idea: the power of mindset. In this brilliant book, she shows how success in school,
work, sports, the arts, and almost every area of human endeavor can be dramatically influenced by
how we think about our talents and abilities. People with a fixed mindset—those who believe that
abilities are fixed—are less likely to flourish than those with a growth mindset—those who believe
that abilities can be developed. Mindset reveals how great parents, teachers, managers, and athletes
can put this idea to use to foster outstanding accomplishment. In this edition, Dweck offers new
insights into her now famous and broadly embraced concept. She introduces a phenomenon she calls
false growth mindset and guides people toward adopting a deeper, truer growth mindset. She also
expands the mindset concept beyond the individual, applying it to the cultures of groups and
organizations. With the right mindset, you can motivate those you lead, teach, and love—to
transform their lives and your own.

acquisition and contract management degree: The Government Contracts Reference
Book Ralph C. Nash, 1998

acquisition and contract management degree: USAF Formal Schools United States.
Department of the Air Force, 1987

acquisition and contract management degree: Long Range Acquisition Estimates United
States. Office of the Competition Advocate General of the Navy, 1992

acquisition and contract management degree: Army RD & A., 1993

acquisition and contract management degree: Newsletter, 1994

acquisition and contract management degree: Contract Management Body of
Knowledge® National Contract Management Association, 2023-01-07 A must-have reference for
contract management professionals, the CMBOK presents what should be learned by contract
managers and how they should learn it. The content was developed through a voluntary consensus
process governed and administered by NCMA to promote the fair development of consensus. This
consensus was established through a job task analysis survey of contract managers and working
groups comprised of subject matter experts in contract management. The CMBOK is not solely for
the benefit of contract managers; contract managers are not the only ones involved in contract
management activities. Numerous stakeholders measure success or failure by contract performance.
Knowledge of contract management and competent contract management processes directly
impacts the success of contract performance. The seventh edition of the CMBOK is primarily driven
by the changes to the Contract Management Standard™ (CMS™). In June 2022, the American
National Standards Institute (ANSI) reaffirmed the NCMA CMS™ as an American National Standard
(ANS). This ANS [ANSI/NCMA ASD 1-2019 (R2022)—see Annex] serves as the CMBOK's
foundational document to expand, refine, and reorganize contract management knowledge. The
CMBOK provides further definition of the field of contract management; the framework for the body
of knowledge; and the practices, lexicon, and processes of contract management. In addition, it
provides procedural steps for contract management processes in general, as well as for specialized



areas, including government or commercial contracting.

acquisition and contract management degree: The Air Force Comptroller, 1992

acquisition and contract management degree: Adding Value to the Facility Acquisition
Process Standing Committee on Organizational Performance and Metrics, Federal Facilities
Council, Ralph S. Spillinger, 2000-02-03 The federal government, like private corporations and other
organizations, acquires buildings and other facilities to support specific functions and missions and
the general conduct of its business. The federal government is, in fact, the nation's largest owner of
buildings and spends more than $20 billion per year for facility design and construction. Adding
Value to the Facility Acquisition Processidentifies a range of best practices and technologies that can
be used by federal agencies and other owners to provide adequate management and oversight of
design reviews throughout the facility acquisition process.

acquisition and contract management degree: Barron's Guide to Graduate Business Schools
, 2001

acquisition and contract management degree: Contracts Management Manual United
States. Environmental Protection Agency. Office of Administration. Procurement and Contracts
Management Division, 1991

acquisition and contract management degree: Directory of Academic Procurement and
Related Programs and Courses , 1986

acquisition and contract management degree: PM: Program Manager (Online) March
April 2002 Issue ,

acquisition and contract management degree: Occupational Outlook Handbook , 1996
Describes 250 occupations which cover approximately 107 million jobs.

acquisition and contract management degree: Bulletin of the United States Bureau of Labor
Statistics , 1988

acquisition and contract management degree: Army Sustainment , 2015 The Department
of the Army's official professional bulletin on sustainment, publishing timely, authoritative
information on Army and Defense sustainment plans, programs, policies, operations, procedures,
and doctrine for the benefit of all sustainment personnel.

acquisition and contract management degree: Fundamentals of Contract and Commercial
Management Jane Chittenden, 2014-01-01 This ground-breaking title from the world s leading
authority on contemporary contracting best practices, the IACCM (International Association for
Contract and Commercial Management) delivers a lively and practical complete insight into the
contracting process which is useful in both business and personal life. Contracts are the language of
business, and this book gives readers the essentials that can make a difference to any deal, no
matter how big or small. Designed for the non-contract business professional, this book takes project
managers and other professionals through the basic process and gives them a road map to improved
results, increased value, and successful outcomes In this book you 1l find sensible guidance and
approaches to ensure business success. Case studies showing you what can go wrong and what can
go right -- bring theory into the real world. Checklists give confidence and enable you to be certain
that you have asked and answered the right questions as you go through any deal. This real-world
approach demonstrates the value of effective contracting. This is not dry, academic prose. It is
compelling and dynamic advice and tools to manage business relationships for both buyers and
sellers.
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acquisition and contract management degree: Navy Leased Satellite (LEASAT) and Fleet
Satellite (FLTSAT) Programs United States. Congress. House. Committee on Armed Services, 1981




Additional Resources

Acquisition and Contract Management, M.S. | Florida Te...

Designed for professionals ready to step into advanced leadership roles across public, private,
government and military sectors, the master’s degree in acquisition and contract management
provides ...

Acquisition & Contract Management | Online Bachelo...
Why earn a degree in acquisition and contract management from Strayer? Do you have a knack for
striking bargains and negotiating agreements? With a Bachelor of Business Administration (BBA), ...

May 18, 2021 - An online master’s degree in acquisition and contract management is designed for
students from different backgrounds who wish to pursue leadership positions in government, ...

What Is Acquisition and Contract Management?

Feb 23, 2022 - Choosing a master’s degree in acquisition and contract management gives you a
broad spectrum of jobs to choose from, and the skills you learn can be applied to many aspects of
everyday ...

Acquisition & Contract Management - Athens State U...
Our program will give you expert knowledge of acquisition and contracting processes, including
purchasing goods and services, pricing, contract negotiations, and contract law. The ...

Acquisition and Contract Management, M.S. | Florida Tech
Designed for professionals ready to step into advanced leadership roles across public, private,
government and military sectors, the master’s degree in acquisition and contract management ...

Acquisition & Contract Management | Online Bachelor's In ...
Why earn a degree in acquisition and contract management from Strayer? Do you have a knack for
striking bargains and negotiating agreements? With a Bachelor of Business Administration ...

10 Best Master's in Contract Management for 2021 - Great ...
May 18, 2021 - An online master’s degree in acquisition and contract management is designed for
students from different backgrounds who wish to pursue leadership positions in government, ...

What Is Acquisition and Contract Management?
Feb 23, 2022 - Choosing a master’s degree in acquisition and contract management gives you a
broad spectrum of jobs to choose from, and the skills you learn can be applied to many ...

Acquisition & Contract Management - Athens State University
Our program will give you expert knowledge of acquisition and contracting processes, including
purchasing goods and services, pricing, contract negotiations, and contract law. The degree ...

Acquisition and Contract Management Degree - Bellevue ...
A unique degree in contract management and acquisition with a focus on business. Be prepared for
mid- to advanced-level roles in acquisitions and contract management and gain business ...

Online Bachelor's Government Contracting Degree | American ...
AMU’s government contracting degree is based on the Contract Management Body of Knowledge, as
defined by the National Contract Management Association. Covered topics ...



What Can I Do with a Contract Management Degree?
May 18, 2021 - A contract management masters degree or an online masters degree in acquisition
and contract management is an advanced study of contract management. ...
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